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Ideas and Buyers Breakdown 
 

 

 

 

 

Setup a document and create different possible ways of taking the broken-down parts of the idea to sell 
in a process of upgrades.  One will lead to another or we may just start in reverse.  

  

One Timer
•20% of sales

Residual 
Buyers
•60% of sales

Repeat 
Buyer
•40% of sales

• Tries Idea
• May or may not 

like it

One Timer

• Needs the idea 
again 

• See’s a deal

Recurring
• Finds Value in 

the monthly 
deal

• Monthly Signup

Residual

Sweet spot. You are able to  
cross sell between the buyers 

One Time buyers converted 
directly to Residual Buyers 

Bonus small ideas (or 
add-ons) are bought in 
repeat mode 


